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Presbyterian Church.



HIGHLIGHTS
OF THE YEAR

Met Sales

Met Earnings
Per Common Share
Cash Dividends Paid
Per Common Share
Met Working Capital

Total Assets

Shareholders' Equity
Common Shares Outstanding
Shareholders of Record

Employees

Customers Served

1967
$75,694,746
$ 2,769,944
$ 1.34
$ 660,771
$ 32
$11,660,526
$29,991 566
$13,959,092

2,062,421
2,154
1,017

1,754,569

1966
$77,042,837
$ 2,790,484
$ 1.36
$ 615,726
$ 30
$ 9,765,957
$28,559,208
$11,793,757

2,052,652
1,985
891
1,635,702

LOWE's
Componies, e

Per Cent

of Change
— 1.76
— .74

+ 7.32
+19.40

+ 5.02
+18.36

+14.14
+ 7.26
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To Our Stockholders

Fiscal 1967 was a significant year in the growth and development of
Lowe's. Although we experienced a slight decrease in sales and earn-
ings, when judged against the drastic decline in housing activity—
economists have called it a building depression—management feels
that great defensive strength has been shown in a year of economic
adversity in the building material field.

As outlined at our stockholders meeting in November 1966, definite
programs were instituted because of the changed business climate.
These included a more diversified product selection, a remodeling pro-
gram, a low-priced utility building package, and more intensive mer-
chandising to consumers, and the do-it-yourself market. Also, more
rigid reviews and controls were established on expenses and operating
margins, All these programs helped, and Lowe’s ended its year with a
most successful campaign for sales and profits, participated in hy
every employee during the last fiscal quarter—May, June, and July.
As a result of these actions, for the fifth consecutive year Lowe’s
attained a net profit of more than 209, after taxes on invested capital,
after absorbing the opening costs of new stores and locations.

A selective expansion program increased the number of Lowe's
stores to 44. (This does not include the 6 associate stores which are
privately owned franchised operations.) Grand openings were held in
6 new locations—Greenville, South Carolina; Charlottesville, Virginia;
a second store in Charlotte, North Carolina; Whiteville, North Caro-
lina: Charleston, West Virginia; and Salisbury, Maryland. An un-
profitable store in New Castle, Pennsylvania, was closed and the
building sold. Also this year our stores in Durham, North Carolina,
and Nashville, Tennessee were relocated to larger, more convenient
facilities for better customer service.

Lowe's planned expansion for the coming year will bring the num-
ber of functioning stores to 50, and provide the operating base for our
near-term sales volume objective of $100,000,000.

The financial condition of Lowe’s remains sound and liquid. The
ratio of Current Assets to Current Liabilities is 1.93 to 1, and share-
holders’ equity reached an all time high of $13,959,092. For several
years the only long-term borrowing by Lowe’s has been for the financing
of land and buildings purchased for new store locations. We have
financed our retail expansion from earnings, and it is anticipated that
no long-term debt will be needed for working capital within the fore-
seeable future,

Cash dividends in the amount of $660,771 have been paid to stock-
holders during this fiscal year. On August 25, 1967, the Board of Di-
rectors voted to raise the quarterly cash dividend from 8¢ to 9¢ per
ghare, an increase of 121 % . This is the fifth increase in five years,

We are appreciative of the dedication, achievements, and hard work
of all Lowe’s employees during this year. With their continued sup-
port, and that of customers, our suppliers, and our stockholders, we
have every confidence in the future of Lowe's.



The Corporate History of Lowe’s

Lowe's began very quietly. The original company was Mr. L. 5. Lowe's
North Wilkeshoro Hardware, which was founded as a single proprie-
torship in 1921. It was going its quiet way in 1940, when Ruth Lowe,
daughter of the founder, did two things that profoundly influenced
the history of Lowe’s Companies, Inc. She sold North Wilkesboro
Hardware to her brother, James L. Lowe, for $4,200. And she married
H. Carl Buchan, Jr.

He was then employed in the traffic department of the Atlantic &
East Carolina Railroad. He continued to work for the railroad until
1942, when he enlisted in the Army. Mr. Lowe joined the Air Corps;
Mrs. Buchan and her mother operated North Wilkesboro Hardware.

Private Buchan was sent to Officer Candidate School and received a
commission, but was injured and discharged in 1943. As he later re-
called, “Jim Lowe told me if I would go home and inventory the stock
and make enough money to pay him the amount of the inventory,
I could have half interest in the business.”

“I immediately proceeded to North Wilkesboro and took a physical
inventory. It amounted to $12,500 and consisted of notions, dry goods,
snuff, produce, groceries, small miscellaneous hardware and building
material. The business was located in a building 25 x 140 feet. After
assuming management, I sold out all the stock except the heavy hard-
ware and building materials. In a year or two,” Buchan said, “our
business began to prosper, and its future was limited only by our own
imagination and ability.”

As far as retailing was concerned, Buchan’s imagination was inno-
vative and bold. He envisioned the mass marketing of building mate-
rials even then. In 1949, Lowe's opened its first branch store, in
Sparta, North Carolina; 40 miles from North Wilkesboro. Buchan and
Lowe then acquired an automobile dealership and a cattle farm—but
Buchan, in the next three years, devoted himself completely to the
low-margin marketing of building materials, while his partner became
more committed to automobiles and cattle. “In 1952, Carl Buchan re-
called, “I was able to trade my interest in these two operations for his
interest in the two stores. I was completely on my own for the first
time in my life.”

“Predictions were that I would fail; my trade connections said that
I would not last beyond 90 days.” But about 90 days later, he opened
the Asheville, North Carolina store, and Lowe's was on its way. Sales
zoomed from 1952 through 1959: $4.1 million, $6.4 million, $9 million,
$11.9 million, $17.4 million, $18.2 million, $20.4 million, $27 million.
The company added stores: one in 1954, two in 1955, three in 1958,
four in 1959, and two in 1960,

A management team began to develop. Petro Kulynych, who had
started as a clerk in 1946, became Vice President in charge of Pur-




chasing in 1954. Leonard Herring, with extensive experience in depart-
ment store operation, joined the company in 1955 and became Secre-
tary and Treasurer in 1956. Joe V. Reinhardt, a specialist in electronic
data processing, joined in 1956 and began to develop an integration of
warehousing, materials handling and data processing. Robert L.
Strickland, a graduate of Harvard Business School, joined the com-
pany in 1957 and became Director of Marketing. John A. Walker, a
sales executive of the Hotpoint Division of General Electric Company,
joined in 1958 and became Lowe’s Vice President in charge of Sales.

In the year ending July 31, 1960, sales volume rose to $30.7 million;
and this, to Carl Buchan, was only the beginning. “I now desire to
build this business into the largest and most successful of its type in
the world, owned and controlled by those who have built it,” he wrote.
But on the morning of October 22, 1960, the executive group, waiting
for Mr. Buchan to attend their weekly meeting, learned that he was
dead of a heart attack, at age 43.

Carl Buchan’s future planning had called for the Lowe’s Employees
Profit Sharing Plan and Trust to buy blocks of his stock—periodically
during his lifetime, and the balance at his death. So during the next
trying months, the management group remained intact, and working
with the executor of the estate, attempted to determine the best
alternative for the future development of Lowe's in accordance with
the plans of Mr. Buchan.

During 1961, a plan of action was agreed upon. Of 1,000,000 shares
of Lowe's common stock, 110,820 were owned by employees and busi-
ness associates of Buchan. The Profit Sharing Trust bought the re-
maining 889,180 shares of Lowe's common stock from the Buchan
estate and family for $4.3 million in cash and a series of notes totalling
%1 million. The cash payment was obtained from a short term loan;
and the loan was repaid from the proceeds of a public offering of
410,000 shares of common stock, at a price of $12.25. G. H. Walker &
Company of New York, was managing underwriter for the offering,
initiated and completed on October 10, 1961. The Profit Sharing
Trust has retained the balance of the Lowe’s common stock.

Mr. Edwin Duncan, President of The Northwestern Bank, who had
been the company’s financial advisor since 1952, became President and
Board Chairman. Mr. William H. McElwee, Lowe’s general counsel,
became Vice President and Director. Mr. Gordon E. Cadwgan, gen-
eral partner of G. H. Walker & Company, became a member of the
Board along with the five members of the management staff.

Implementing and continuing the policy of aggressive balanced ex-
pansion, in the past six years, Lowe’s present management has in-
creased the merchandise and services offered to customers, and tripled
the number of stores, building a foundation for even brighter future
adventures in retailing.



Yesterday

The Corporate History of Lowe's on the previous two pages is factual,
but conveys neither the significant marketing elements of the time,
nor the exciternent, ambition, and hard work of the people involved.

In 1946, virtually all residential building materials were sold
through the conventional distribution channels—manufacturer to
wholesaler, to retailer, to builder or sub-contractor, then finally to the
consumer. The price paid by the consumer reflected all these pricing
levels. Restricted franchises helped perpetuate this costly and ineffi-
cient system. Plumbing, heating and electrical materials, needed in
every home, were not sold by most building material retailers, requiring
the customer to deal with other inefficient distribution systems also.
The Lowe's idea was beautifully simple—to create one-stop shopping
for the customer, and to buy directly from manufacturers at the same
prices that wholesalers were paying, and to sell directly to the general
public at the same prices the dealer had to pay. In many cases,
“Lowe’s Low Price” at retail was less than the dealers’ buying price
from the wholesalers. This caused confusion, anger, and sometimes
chaos in the trade channels, but it built a reputation and was the
foundation of a great business.

When the material shortages of the Korean War began to affect the
business, Lowe's Low Prices were not raised, and efforts to acquire
materials were intensified, with successful results. So when Lowe's
had merchandise that no one else had, and the prices were still start-
lingly low, a new dimension was added to the growing legend. About
this time, Lowe’s began to sell major appliances in volume, a venture
that would lead to a greatly expanded merchandise line, and help
make Lowe’s Low Prices a household word in the area.

Lowe’s people were young, dedicated and aggressive. They were
inspired by Buchan’s drive and vision and spurred by the personal
incentives which have become a hallmark of Lowe's. Many are still
with the company in positions of responsibility.

Just as the supermarket concept revolutionized grocery retailing in
the thirties, Lowe's—Yesterday—was to have far-reaching effects on
the merchandising of building materials and hard goods.
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Today

Lowe's Land of “Today” encompassas a graatly
expanded market area—portions of twelve
Eastern States—supported by a broad base of
physical and financial facilities. Hlustrated

are some of the activities of Lowe's of “Today'';
Improved store design; computerized stock
cantrol; credit, delivery and other customer
oriented services; and the aggressive
mearchandising of a wide range of products
—from lumber to color TV sels

Today at Lowe's we are making sales and ringing the cash register
every working hour of every working day. As the montage indicates,
we are busy.

Today at Lowe’s we are building a foundation for a national chain,
with stores and physical facilities, sales and service personnel to dis-
tribute goods and services to customers efficiently throughout this
great land. The building blocks are sound business principles, sea-
soned executives and managers, Lowe's Low Prices and low expense
ratios, and men and women who understand their business purpose—
that of maintaining Lowe's competitive position in the market place
and enhancing stockholders’ equity.

Lowe’s is tailoring a vast network of communications, transporta-
tion systems, electronic accounting, and adequate money sources. We
are strengthening our product lines with additional franchises and
stronger manufacturing sources. In the expansion of our merchandise
selection, we are seeking products and implementing marketing plans
that will attract vounger buyers to our stores. A significant transfor-
mation of our people is occurring and people under 30 account for a
growing share of Lowe’s sales volume,

Today at Lowe's we are achieving marketing authority and an in-
creasing customer franchise in the areas we serve. Increased market
penetration is our criterion for maintaining sales and profits, with a
balanced performance by product lines sold, a “must” for continued
growth and development.

We are proud of our achievements, and we face the changing future
with confidence and enthusiasm as today becomes tomorrow.
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Tomorrow

“IF YOU DO NOT THINK ABOUT THE FUTURE,
YOU CANNOT HAVE ONE.” John Galsworthy

Lowe's management is thinking about
the future, and we are excited about its
prospects, particularly the nation-wide
expansion of our operations.

“Tomorrow™ . . . boldly imaginative, vet
goundly based on the planning of today.
Even now, the dreamers and planners of
today are working to make tomorrow
happen. In the illustration, we have
attempted to depict a symbolic
representation of the future and of Lowe's
involvement in it.

10

The Symbols of the Future: the prowess of the mind:
the thrust of the starship carrying man to the planets and
beyond; the unifying webs of transportation and
communications; new products: new farms of presant-
day products; the punch-card representation of a
computerized age; and the reminder that man will be
the master of tomorrow. We have shown the future
outlined within the boundaries of the continental

United States. In truth, the world of tamaorrow

will be boundless.






The Opportunities and the Challenge
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Total Personal Consumption Expenditures
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On the record inside the front cover, and on the preceding pages,
yvou have heard and seen some of our ideas and plans for tomorrow at
Lowe’s. These graphs and charts are presented so you may evaluate
our optimism quantitatively as well as qualitatively.

New private housing starts, in a depressed condition recently, Chart 1,
are predicted to increase to new sustained high levels, Chart 2, by
most industry analysts. These projections are supported by the
expected increases in births and marriages, Chart 3. However, the
composition of the market for single family dwellings is a changing
mix. Apartments, Chart 4, and mobile homes, Chart 5, will continue
to take large chunks of the market, and Lowe’s will not ignore the
total market potential.

‘While new home construction is of primary importance to Lowe's, the
growing number of existing households, Chart 6, represents a vast
secondary demand and after market for the merchandise we sell,
because it is virtually all home-oriented.

Charts 7, 8, and 9 summarize the opportunities and challenge for
Lowe's future marketing. The Morgan Guaranty Survey of July, 1967,
discusses this subject:

“There is nothing immutable, of course, about the ratio of consumer
spending on housing to consumer income., The ratio—stable in recent
years at a reading of 13%-149% —could move dramatically higher if
some interesting breakthrough in housing were to arouse widespread
excitement over the new product. At present, people generally do not
exhibit any marked enthusiasm over newer houses. Today's typical
offering seems to be regarded mainly in utilitarian terms, as something
one has to have, rather than as a preferred object of expenditure. .. .”

“Many critics of the home-building industry argue that this . . .
could be broken if builders showed more enterprise. With greater
architectural innovation, it is asserted, a demand for new dwellings
could be generated far bigger than anything forecast at present. Cited
as precedent is the housing boom that occurred in the 1920°s. In that
period developers introduced and aggressively merchandised both
high-rise apartments in the central cities and the concept of the sub-
urb. An exceptional building hoom ensued.”

The challenge to Lowe’s management is to help make this happen.

Sources:

Chart 1 — U.5. Dept. of Commerce

Chart 2— U.5. Dept. of Commerce, National Assoc. of Home Builders
Chart 3— U.5. Dept. of Commerce

Chart 4 — The Morgan Guaranty Survey, July 1967

Chart 6 — U.5. Dept. of Commerce, Mobile Home Dealer

Chart 6 — U.S. Dept. of Commerce

Chart 7 — U.S. Dept. of Commerce

Chart 8 — LS. Dept. of Commerce

Chart 9 — U.5. Dept. of Commerce

Future estimates for Charts 7 and 8: Lowe's
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Performance Graphs
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Consolidated Statement of Earnings

EARNINGS:
Met Sales
Other Income

Totals

Cost and Expenses:

Cost of Sales, Selling, Administrative and General Expenses
Rents

Depreciation and Amortization

Contribution to Employees' Profit Sharing Trust

Interest and Loan Expenses

Total Cost and Expenses

Pre-tax Earnings

Provision for Income Taxes

Net Eamings

RETAINED EARNINGS:
Balance at Beginning of Year
Met Earnings

Totals

Less: Cash Dividends
100 Per Cent Stock Dividend

Balance at End of Year

Year Ended July 31

1967 1966
$76,694,746 £YT.042.837
25,594 13,218
£76,720,340 $'?‘?,lfﬁl3,@
$68,615,281 870,171,758
354,981 310,162
TH4, 242 548,620
621,408 538,245
183,022 201,037
£70,568,929 $71,769,723
$ 5161411 £ 5286327
2,381 467 2,495 843
$ 2,769,944 § 2,790,484
$ 9407310 $ 8258186
2,769,944 2,790,484
$132,177,254 $11,048,670
660,71 615,726
1,025,634
$11516,483 $ 9,407,310



Consolidated Balance Sheet

ASSETS

Current Assets:
Cash

Accounts Receivable Less Allowance for Doubtful Accounts —
1967, $566,629; 1966, 8522,044

Inventories at the Lower of Cost (first=in, first-out) or Market
Prepaid Expenses
Total Current Assets

Property, Improvements and Equipment:

At Cost Less Accumulated Depreciation —
1967 — $2,028,109; 1966 — 1,427,428

Other Assets and Deferred Charges:
Unamortized Loan Expense
Other Assets at Cost

Total Assets

16

July 81
1967

§ 4813584

9,674,781
9,532,220
143,187
$24,183,772

5,729,346

18,6842
79,508

$29,091,566

1966

$ 3,024,176

9,309,439
10,921,386
131,040
$23,396,040

5,068,446

19,626
85,096

$28,559,208



LIABILITIES AND SHAREHOLDERS' EQUITY

Current Liabilities:

Accounts Payable and Accrued Expenses
Long Term Debt Due Within One Year
Provisions for Employees' Profit Sharing Plan
Provisions for Income Taxes

Tatal Current Liabilities

Long Term Debt:
Motes Payable and Debenture Bonds

Deferred Credits:
Unamortized Premium on Debenture Bonds
Total Liabilities

Shareholders’ Equity:
5% Preferred Stock — $100.00 Par Valus

Authorized 500 Shares; Issued and Qutstanding 450 Shares

Common Stock — $1.00 Par Value

Autharized 5,000,000 Shares; |ssued and Qutstanding —
1987, 2,082,421 Shares; 1966, 2,052 652 Sharas

Capital Surplus
Retained Earnings
Total Shareholders' Equity

Total Liabilities and Shareholders’ Equity

1967

£ 9,389,715
482,367
503,792

2,177,372
$12,503,246

8,526,660

2,568
$16,032,474

§ 45,000

2,062,421
335,188
11,516,483
£13,959,092

$29 991 566

July 31

1966

510,718,088
320,933
408,558

2,182,504
$13,630,083

8,127,364

8,004
$16,765,451

$ 45,000

2,062,662
288,795
9,407,810
11,793,767
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MNote 1 — Principles of Consolidation:

The consolidated financial statements include the accounts of
all subsidiaries, all of which are wholly-owned. Four subsidi-
aries were organized during the current year and one was
liquidated.

MNote 2 — Long Term Debt:

The Company's long-term debt is summarized as follows:

{a) Four loans from a life insurance company—twe unsecured
notes in the amout of $1,270,000 and two notes secured by
Deeds of Trust on cartain real estate in the amount of $1,521,-
175, Interest rates on the notes range from 5%% to 6%. Ma-
turities during the next three years will be $302313, $307,082,
and $312,128. Final payment on the loans will be in 1981, Ameng
other conditions these loan agreements place certain require-
ments on net current assets to be maintained, limit borrowing
and place cerlain restrictions on payment of cash dividends.
The company has complied with the restrictive clauses of the
agreements.

(b) 4':% debenture bonds in the agagregate amount of $54,-
529 maturing annually at the rate of $34,773 with a final pay-
ment in 1968 of $19,756.

(c) A 5%% note for $850,000 secured by Deeds of Trust on
certain real estate due in quarterly payments of $20,000, includ-
ing interest, with a final payment due July 31, 1970.

(d} Various notes in the agaregate amount of $263,323 incurred
in the purchase of and secured by real estate, All these notes
mature in monthly or semi-annual installments with the final
payments due in 1980,

Nete 3 — Commitments and Contingent Liabilities:

Lowe's Companies, Inc. and its subsidiaries have twenty-three
rental leases expiring more than three years after July 31,
1967, with aggregate minimum annual rentals of approximately
§234,619. None of these leases extend beyond 1977 axcept by
option of the Company.

The tax returns of the Company and its subsidiaries have
been examined by agents of the Internal Revenue Service for
the fiscal years ending on and prior to October 31, 1984 and
provisions have been made for the minor changes resulting
from their examinations.

MNote 4 — Employees Stock Option Plan:

Under the stock option plan approved by the stockholders in
July 1961, 130,000 shares (65,000 adjusted for 100% stock divi-
dend on May 2, 1966) of the Company's common stock were
reserved for the granting of options at 95% of market value

at the dale of grant. The following table sets forth the trans-
actions that have taken place under the plan (all figures give
effect to the 100% stock dividend):

Granted Granted

10-8-61 5-20-63 Total
Beginning exercisable date ......cececvene. 1-1-83 5-20-84
Option price per sham . ....occoianiiaiian B.B2 5§ G650
Parsons invelved in original grantings ...... i 10 |
Number of options granted .......cveneees 118,500 10,514 120,014
Options forfeited ..ovevevisneinesrnrnenene 1,200 1,200
Options exercised prior to B-1-88 ......o00us 73,400 3,352 7B, 752
Optiona exercised yaar anded 7-31-87 ...... 7,600 2,180 9,789
Options outstanding T-31-67 ....ivannneec.. 36300 4,083 41,2653

The options are exercisable at the rate of 20% per year be-
ginning at the exercisable dates shown above and may be
accumulated for one year except for the fifth year. Of the
original 130,000 shares, options for 986 have not bean granted
and the time for granting has expired. The market value of
the shares sxercised during the year varied from $11.00 to
£23.25 par share.

Note 5 — Employees’ Profit Sharing Plan:

Theare is in effect a qualified non-contributory employee profit
sharing plan established in June 1957. The Company and sub-
sidiaries ganerally contribute to the plan the maximum amount
allowed under the Internal Revenue Code, that is, 16% of the
aggregate annual compensation paid to participating em-
ployees, The trust created by the plan is the Company's larg-
est stockholder,

MNote 6§ — Cost and Expenses:

The Company's cost and expenses are classified as follows
in its annual report to the Securities and Exchange Com-
mission:

T-31-87 7-31-66
Coal of sales, buying, warehousing and
OOCUPBICY BXPOINID. & o s et isnsssnbesssisinkssasss £63.041 460 $84.844.723
Selling, administrative and genoral oxpenses . ..... 6,601 698 6,240,120
Previsions for bad debls ....ovvvrvnroieciniciisss 452, T4B 483,843
Interest and loan exXponees ........cccceceseseseaae 103002 am,aav
Total couts BNd EXPENBEE 22uuiasemia =iimassnsasi §70,558 928 §7,768, 723

MNote 7 — Capital Surplus:

This represents the proceeds in excess of par or cost from
the shares issued to the employees in their acquisition of
stock under the stock option plan. The Increase of $46,393
represents the excess on 9769 shares acquired by the em-
ployees during the year.

Report of Certified Public Accountants

The Board of Directors
Lowe's Companies, Inc.

We have examined the consolidated balance sheet of Lowe's Companies, Inc.. and subsidiary companies at July 31,
1967, and the related statement of consolidated earnings and retained earings for the year then ended. Our examina-
tion was made in accordance with generally accepted auditing standards, and accordingly included such tests of the
accounting records and such other auditing procedures as we considered necessary in the circumstances.

In our opinion, the accompanying balance sheet and statement of earnings and retained eamings present fairly the
consolidated financial position of Lowe's Companies, Inc., and subsidiary companies at July 31, 1967, and the consoli-
dated results of their operations for the year then ended, in conformity with generally accepted accounting principles

applied on a basis consistent with that of the preceding year.

Lenoir, North Carclina
September 21, 1967
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Source of Funds:
Net Earnings for the Year
Depreciation and Amortization of Fixed Properties

Total Funds from Operations

Proceeds from Sale of Stock Under Employees' Stock Options
Increase in Long Term Debt — MNet

Funds from Other Sources

Total Funds Available

Funds Applied:

Fixed Assats Acquired — Net
Dividends Paid

Other Funds Applied

Total Funds Applied

Balance Added to Working Capital

7-31-67

$2,769,944
784,242
$3,664,166

56,161

899,296
— =
$4,020,479

£1,465,141
660,771

$2,126912

§$1,894 567

Year Endad
7-31-66

§2,790,484
548,520
$3,339,004

128,688
760,682

§4,218,395

£1,774,901
615,726
35,507
$2,426,184

st7e2.261
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Historical Review:

Year Ending July 31

Net Salas

Earnings Before Taxes

Taxes on Income

Net Eamings

Earnings per Common Share (1)
Earnings as Per Cent of Sales

Earned on Shareholders' Equity (2)
Cash Dividends Declared

Cash Dividends Par Common Share
Shares Outstanding

Shareholders’ Equity

Sharshalders' Equity per Common Share
Cash :

Accounts Receivable (Net of Reserve)
Inventories (Lower of Cost or Markat)
Depreciation and Amortization

Net Fixed Assats

Net Working Capital

Total Assats

Long Term Debt

Number of Employees

Customers Sarved

Shareholders of Record (3)

Number of Stores

1867

$75,694,746
§ 5,161,411
$ 2,381,467
$ 2,769,944
§ 1.34
3.66%
21.51%

§ 660,771
326
2,062,421
$13,959,092
$§ 675
$ 4,813,584
$ 9,674,781
$ 9,532,220
§ 704242
$ 5,729,346
§11,660,626
$29,091 566
$ 3,526,660
1,017
1,754,569
2,164

44

1866

§77,042,837
§ 5,285,327
§ 2,485 843
$ 2,790,484
5 1.36
3.62%
26.22%

§ 615,726
30¢
2,052,652
$11,793,767
8 572
$ 3,024,176
§ 9,809,439
§10,981,386
§ 548520
§ 5,058,446
$ 8,766,957
$28,559,208
§ 3,127364
BN
1,835,702
1,886

88

1965

$57,043,741
§ 3,941,807
$ 1,895,639
§ 2,046,268
$ 1.00
3.59%
23.80%

§ 518,648
26%u
2,030,418

$ 8,480,301
$ 4,65
$ 3,801,418
§ 7,184,877
$ B,166,561
§ 804,701
§ 3,832,066
§ 7973696
$23,095,800
§ 2,376,672
762
1,283,729
1,871

]

1) After deduciing 42 dividend ar on prafarrad slock. For the years 19568 through 1861 the earnings are
W h.urd m%ﬂmﬂ:“, ﬂv: ;url'l:::ing shares ot 10-10-81. All par shara figures have been adjusted to give

effect to the 100% atock dividend at 5-2-88,

{2} Average of beginning and ending balance of sharsholders’ aquity.

(3} Public offering of stock 10-10-51.
20

$48,680,295
$ 3,085,580
$ 1,517,761
$ 1,567,769
$ 79
3.02%,
22.34%3

§ 459,880
23vug
1,886,500

§ 7,707 448
$ 3.86
§ 3,374,168
§ 5,586,293
$ 6,336,653
$ 197,102
§ 2,381,046
$ 7,806,470
£17,804,577
$ 2,615,497
636
1,141,168
1,967

28

1963

$39,011,838
$§ 2438,292
$ 1,232,889
$ 1,205,408
$ 81
3.05%
20.11%,

$ 411,229
20%/ats
1,975,900

$ 6,325,685
5 8,18
£ 2,734,572
§ 4,967,831
$ 6,218,839
§ 150950
$ 1,150,763
$ 6,852,667
$15,629,698
§ 2,138,877
555
BB2,593
2,084
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To Our Stockholders: 4, Please comment on the record, and any other com-

Your assistance in this Annual Report Survey will be ap- il
preciated, and should help us communicate the “Story of
Lowe's" more clearly in the future.

1. What section or feature did you like best?
5. | have been a stockholder of Lowe's:
[J Less than a year.

[ One to two years. [] Over two years.

2. Which section or feature seemed least useful? 6. I'normally retain Lowe’s Annual Report:

[0 Long enough to read. [0 Until the next
[0 Until the next interim report. Annual Report.

3. What type of information would you like added, or am-  Thank you for your participation.
plified in future reports?




STORE LOCATIONS
Narth Wilkesboro, N.C.
Sparta, N.C.
Asheville, N.C.
Asheboro, N.C.
Charlotte, N.C.
Durham; N.C.
Winston-Salam, N.C.
Roanoke, Va.
Greansboro, N.C.,
Raleigh, M.C.

*Ansgcinie Stones

Knoxville, Tenn,
Marion, N.C.*

Oak HIill, W, Va
Richmond, V.
Staunton, Va.
Bristol, Tenn.
Mayodan, N.C.*
Groeneville, Tenn.*
Newport, Tenn.®
Brovard, N.C.*

LOWE'S
anbmw.gnc

Genaral OHice
Highway 268 East, Box 1111
Nerth Wilkesboro, N.C. 28659

Middlesbaro, Ky.* Charleston, 5.C.
Shelby, N.C. Davar, Del.
Hagetstown, Md. Vienna, Va.
MNashville, Tean. Wilmington, N.C.
Chattanooga, Tenn. Boonae, N.C.
Hickary, N.C. Hendersonville, N.C.
Huntington, W. Va. Belpre, Ohio
Princeton, W. Va. Rockingham, N.C.
Kingsporl, Tenn. Waynesville, N.C.
Norfolk, Va. Wilsan, N.C.

Wilmington, Dal,
Woodbridge, Va.
Newport News, Va.
Suffolk, Va.
Charlottesville, Va.
Whitaville, N.C.
Charlotte, N.C.
Charleston, W. Va.
Salisbury, Md.
Graanville, 5.C.
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